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MARKETING STRATEGIES OF PRICING IN E-COMMERCE

YV cmammi poszensioaemvcs numamHs  3aCMOCY8AHHA  MAPKEMUH20BUX
cmpamezii yinoymeopeHus y elekmpoHniu komepyii (e-commerce).

Enexmponna komepyisi cb0200HI po36UBAEMbCSL UWIBUOKUMU MEMNAMU T cmae
CMUMYTIOM 00 eKOHOMIYHO20 3POCMAHHA KPAiHU, CNpUse nepexooy eKOHOMIKU Ha
AKICHO HOBUU Pi8eHb PO3BUMKY.

OcHOoBHUMU YINAMU MA 302ATbHOI0 CMPAMEIEI0 KOMNAHIU € MAKCUMATbHE
3a0060./1eHHsL NOmpeb CnoXCU8ayie ma OmpuManus npuoymky. PezynemamuseHicms
OislbHOCMI €-commerce 3HAYHO 3aJledcumsv 80 YIHOB0I cmpamezii, KA S6JE
co00t0 HAbIp npasuil ma memooie wWooo BCMAHOBNEHHS YIH HA KOHKPEmHi 8uou
moeapis (nociye), siKi KOMnawiss NPooac.

3anescno 6i0 yinel €-commerce, cmpameeisi YiHOYMEOPEeHHs. Modce Oymu
CHPAMOBAHA HA. 3A60108AHHA OINLUIOI YACMKU DUHKY, MAKCUMI3AYII0 NOMOYHO20
npubymky, cmabinizayiro yin, “‘eudcusauHs’ Oi3Hecy.

Y cmammi  pozenamymo  cywacui  cmpameeii  MApKemuHz08020
YIHOYMBOpEeHHs, SKI 3acmocogyioms y €-commerce. Haubinbw nowupenumu e€:
YIHOYMBOPEHHA HA OCHOBL GUMPAm, CMpamezisi KOHKYPEHMHO20 YIHOYMEOPEHHS,
YIHOYMBOPEHHs. HA OCHOBI YIHHOCMI moeapy Ol NOKYhys, OUHAMIYHE

YIHOYMBOPEHHs, NaKemue YIHOYMBOPEHHs, Cmpamezis «3HAMmMs 8epuiKie» (abo



BUCOKUX UYIH), cmpameeisi NPOHUKHEHHS HA PUHOK (ab0 HU3bKUX YiH), YiHO6a

OUCKpUMIHAYIsL, cmpamezisi 6CMAHOBIEeHHA YiH 3a 2eocpaiuHum paxmopom.

The article considers the issue of applying marketing pricing strategies in
electronic commerce (e-commerce).

E-commerce is an effective form of business process in which interaction
between participants is implemented using modern information technologies and
communication tools. In the digital age, when a large part of the population has
access to the Internet, e-commerce opens up wide opportunities for business,
allowing entrepreneurs to quickly launch goods and services on the market, reach
a global audience, effectively use resources and make a profit.

E-commerce is developing rapidly today and is becoming an incentive for
the country's economic growth, contributing to the transition of the economy to a
qualitatively new level of development.

The most common examples of e-commerce today: retail, wholesale,
dropshipping, online services.

The main goals and general strategy of companies are to maximize the
satisfaction of consumer needs and profit. The effectiveness of e-commerce
activities depends significantly on the pricing strategy, which is a set of rules and
methods for setting prices for specific types of goods that the company sells.

The pricing strategy determines: factors influencing the choice of price
level; guidelines for pricing; methods and algorithm for setting prices; ways of
adapting to the market situation.

Depending on the goals of e-commerce, the pricing strategy can be aimed
at: gaining a larger market share; maximizing current profit; stabilizing prices;
“survival” of the business.

The article examines modern marketing pricing strategies used in e-
commerce. The most common are: cost-based pricing, competitive pricing
strategy, pricing based on the value of the product for the buyer, dynamic pricing,

package pricing, “skimming” strategy (or high prices), market penetration



strategy (or low prices), price discrimination, pricing strategy by geographical
factor.

Given the constantly changing market and increasing consumer demands,
the importance of implementing effective pricing strategies cannot be overstated.
Correct pricing is the key to high profits. Effective pricing strategies can: attract
or repel customers; position the brand; ensure profitability.

Pricing strategies are a concern for many managers. Every online store
strives to provide potential customers with the best product at a favorable price,
while achieving its business goals in accordance with the pricing strategy. Having
an effective pricing strategy helps strengthen the position of the business by

strengthening consumer trust.

Knwuosi cnoea: mapxkemuneosi cmpameeii, el1eKMPOHHA KOMEPYIA,
IHmMepHem-maz2as3un, YiHoymeopeHHs, YiHoea noaimuka.

Keywords: marketing strategies, e-commerce, online store, pricing, pricing

policy.

IToctanoBka mnpoOiaeMu Yy 3arajbHOMY BHIVISAI Ta i 3B’A30K i3
BAJKJIMBUMH HAYKOBUMH YU MPAKTHYHUMH 3aBAaHHAMH. ChOTOJHI MIBUIKAMHU
TEMIIAMU PO3BUBAETHCS CIICKTPOHHA KoMepilis (e-commerce). [arerparis Ykpaiau
y CepeIOBUIIE €JIEKTPOHHOI KOMEpIIii MOAEPHI3ye O13HEC-TPOIECH 1 TOPTOBEJIHHO-
eKOHOMIuHI BifiHOCHHU. EjekTpoHHa Komepilisi (e-cCOMMErce) crae CTUMYIIOM [0
€KOHOMIYHOI'O 3pOCTaHHsI KpaiHH, CIPUAE MEPEXOAy €KOHOMIKM Ha SKICHO HOBHIA
piBEHb PO3BUTKY.

[Ilo0 BWXMBaTH B CKJIAJHUX YMOBax 1 pO3BHBATHCS, €-cCOMMErce mae
MO/0JIATH BEIMKY KOHKYPEHII110. BiAMOBIIHO 10 cTaTUCTUYHMX AaHUX moHad 90%
013HEeCY NPUITHUHSIOTH JISJIBHICTh TPOTATOM MEPUINX JEKIIBKOX POKIB POOOTH.

OCHOBHMUMU UMM Ta 3arajJbHOI0 CTPATETi€l0 KOMIIAHI € MaKCUMAaJlbHE
3aJI0BOJIEHHA MOTPeO CIOXKMBAYIB Ta OTPUMAaHHS MPUOYTKY BiJl CBOEI TISIIBHOCTI.

Pe3ynpTaTUBHICTD MISUTBHOCTI €-COMMErce 3Ha4YHO 3aJISKUTh BiJI IIIHOBOI CTpATeTTi,



sKa SIBJIsIE CO00I0 HAO1p MpaBUJI Ta METO/IIB III0/I0 BCTAHOBJICHHS I[IH HA KOHKPETHI
BU/IM TOBApIB, SIK1 KOMMaHisi BUpoOJsie abo mpoae.

[liHa € DOCUTH CKJIAJHOIO Ta 3MICTOBHOIO EKOHOMIYHOIO KaTEropi€ro 1
BIJIIrPAa€ BaXKIIMBY POJIb Y TOCMOAAPCHKIN MisTbHOCT1 KommaHii. 1{iHa BimoOpaxae
MPAKTUYHO BCl acmekTh poOOTH 1 BIUIMBAE SK Ha CTPYKTYpy Ta oOcaru
BUPOOHUIITBA, TaK 1 HA ()1HAHCOBI MOKA3HUKHU JISITLHOCTI.

[liHoBa TONITHKAa € OJIHIEK0 3 TOJOBHUX KOMIIOHEHTIB MAapKETHHTOBOL
JUSITBHOCTI  Oy/b-KOTO Oi3HECY. [i MoXHAa Ha3BaTH MHCTEIITBOM yIIPaBIHHS
I[IHAMU Ta I[IHOYTBOPEHHsI, TOOTO BCTAHOBJICHHSI I[iIH TAKUM YHUHOM, 1100 JOCSTTH
e 6i3Hecy. LliHOBa momiTHKA peani3yeThesl 3a JONOMOTOIO I[IHOBOI CTpaTerii —
MEeBHOI MoJeNl i 100 BCTAHOBJIGHHS Ta 3MIHM IIIH Ta HAOOpy MpaBUI
OPUWHATTA [IHOBUX pimleHb. LliHOBa cTparteris crpuse 3aBOIOBAHHIO JIAUPYIOUUX
MO3UIII Ha PHUHKY, 110, B CBOIO YEPry, COpUSIE OTPUMAHHIO 1 30UIBIICHHIO
npudyTKy. OTKe, MUTAaHHA 11010 BUOOPY CTpAaTerii IHOYTBOPEHHS € aKTyaIbHUM 1
noTpedye MOAATBIINX TOCHIIKEHb.

AHami3 ocTta”HHiX aocaigkeHb i myOmikaumiii. [locmkeHHSIM THUTaHb
€JIEKTPOHHOI KOMEPIIii NPUALICHO 3HAYHY yBary B poOoTax 0aratbox BITUYUZHSIHHUX
nocimiagHuKiB. Tak, JaHe MUTaHHS pO3MIIANAal0Th Taki BYeHi, k. bozynenko O.1O.,
Kanba 1.0., 3epkans A.B., Kpayc H.M., Jlucak O.1., Makaposa M.B., Tlogpa O.
I1., FOnaina H.B., Ta Oararo iHIIHX.

[luTaHHs [IHOBOI TOJITUKH Yy EJIEKTPOHHIM KOMEpIii po3risiaialTb Yy
poborax Taki BueHi, sk: boiuyk [ B, Manemox H.IL, Omnominceka B.B.,
IToxmescerka O.M. Ta 1HIII.

Tak, boiuyk I B. [1l], posrmsmae ocobmuBocTi TpaHchopMmartii
MapKETUHIOBUX CTpATErii B yMOBaxX IHTEPHET-TOPTiBIi. ABTOp MIAKPECIIOE, IO
MapKETHUHTOB1 cTparerii TO3BOJISIIOTH I1BULIYBaTH piBEHb
KOHKYPEHTOCIIPOMOXHOCTI MPOAYKI[li Ta BHU3HAYUTH MiCI€ MIJNPUEMCTBA Ha
TOBAPHOMY pPHHKY; pPO3IIMPIOBATH TMOTEHIIHHY KIEHTYpYy Ta 3abe3nedyBaTH

OTPUMAaHHS NPUOYTKY JJIs MOJAJIBIIOTO PO3BUTKY.



ABtopu, Manemox H.IT., Onominceka B.B. [3], po3rasmarounm muTaHHS
I[IHOYTBOPEHHS B PO3BUTKY €JIEKTPOHHOT KOMEPIIIi Ta TOPTiBII MiAKPECIIOIOTh, 110
e(peKTUBHUMHU BBAXKAIOTHCS T1 MIANPUEMCTBA, JI€ MPaBUIBHO PO3POOIAETHCS 1
BIIPOBA/IKYETHCS I[IHOBA TMOJIITUKA, KA CBOEYACHO KOPUTYETHCS 3AJIEIKHO BiJl 3MiH
Ha PUHKY.

[Momtescbka O.M. [4], po3risigae MPUHLIKIN [[IHOYTBOPEHHS Y €JICKTPOHHIM
KOMEpIIii Ta OCHOBHI (PaKTOpH, 1[0 BU3HAYAIOTh PiBEHb I1H.

[lopsn 13 1MM, mOUTaHHS IIOAO BHOOPY cTpaTerii I[IHOYTBOPEHHS €
akTyanbHUM. [lpaBunbHUN BHOIp cTpaTerii Mo)Ke HE TUIBKM MaKCHUMI3yBaTH
npuOyTKH, aje i BUBECTHU KOMIIAHII0 HAa HOBUM PiBEHbD.

@opMyJIIOBaHHA IiJIed cTarTi (MOCTAaHOBKA 3aBJAaHHs). Po3risaHyTn
cTpaTerii ILIHOYTBOPEHHs, SKi JOLUIBHO 3acTocoByBath y e-Commerce Ta
PO3TIIIHYTH MTO3UTUBHI Ta HETATUBHI CTOPOHU JIAHUX I[IHOBUX CTpPATEriH.

Bukiiajg ocHOBHOro marepiany aociaixkeHHsi. ElekTpoHHa komepiiis — 1e
edpektuBHa (opma Oi3Hec-TIpolieCy, B SKOMY B3a€EMOJISI MIX YYaCHUKaMH
peani3yeTbCcsi 3 BHKOPUCTAHHAM Cy4acHUX 1H(MOpMAIIHHUX TEXHOJIOTIM Ta
KOMYHIKaIiiHuX 3aco0iB [2]. B mudpoBy emnoxy, Koiau JA0CTyn A0 [HTepHETY Mae
BEJIMKAa YacTHHA HACEJEHHs, €-COMMErCe BIAKPUBAE MIMPOKI MOXKIMBOCTI IS
O13HeCy, MO3BOJIAIOYHU MIANPUEMIISIM IIBUIKO 3allyCKaTH TOBApHW Ta MOCIYTrd Ha
PUHOK, JTOCSTAaTH TJIOOAIBHOI aymuTopii, €PEeKTUBHO BUKOPHUCTOBYBATH pPECypCH
Ta OTPUMYBATH NPUOYTOK.

Haiimommpeninn npukiagu €-COMMErce Ha CbOroAHi: po3apiOHa TOPTiBi,
OITOBA TOPTiBJIs, APOMIIMITIHT, TOCIYTH OHJIANH.

Sk BKe 3a3HAYaNOCh, OCHOBHUMHU IIUIIMH Ta 3arajlbHOI0 CTPATETi€r0
Cy0’€KTa TOCIOAApIOBaHHS € 3aJ0BOJICHHS MOTPEO CHOXKMBa4diB Ta OTPUMAHHS
MaKCUMalbHOTO TpHOYTKY. JlOCATHEHHS NHMX IUJIEH MOXJIHMBE JIUINE 3aBISIKH
e(peKTUBHOMY  BHUKOPUCTaHHIO  I[IHOBUX  cTparerid. IliHoBa  cTpareris

BCTAHOBIIFOETHCS BUXOJISUH 3 ITIJICH Ta 3aBIaHb 3arajbHOI CTpaTerii mamprueMCTBa.



Y pamkax crparerii LIHOYTBOPEHHS BHU3HAYAIOTHCSA: (PaKTOPH, IO
BIUTMBAIOTh HA BHUOIp pIBHS II1H; OPIEHTUPU Ha (OPMYBaHHS IIiH; METOAH Ta
JITOPUTM [Tl BCTAHOBJICHHS 1[1H; CIOCOOM a/IanTalii 10 CUTyalli Ha pUHKY.

3anexuno Bin 1miter e-Commerce, crpaTeris HIHOYTBOPEHHS MOXe OyTH
CIIpsIMOBaHA Ha: 3aBOIOBAHHS OLIBIIOI YAaCTKHM PUHKY; MaKCHUMI3allil0 MOTOYHOTO
npuOyTKy; CTaOLII3aIIO I[1H; “BHKUBAaHHS~ O13HECY.

PosrnsiHemo cywacHi cTparerii  MapKETHMHTOBOI'O I[IHOYTBOPEHHS, SIKI
3aCTOCOBYIOTH y €-commerce. HailOuibin mommpeHuMH €: IIIHOYTBOPEHHSI Ha
OCHOBI BHUTpAT, CTpATeris KOHKYPEHTHOTO LIHOYTBOPEHHS, I[IHOYTBOPEHHS Ha
OCHOBI ILIHHOCTI TOBapy A MOKYMNIS, AMHAMIYHE I[IHOYTBOPEHHS, IaKEeTHE
IIHOYTBOPEHHS, CTpaTeris <«3HATTA BEpIIKiB» (a00 BHUCOKUX I[1H), CTpaTeris
MPOHUKHEHHSI HAa PUHOK (200 HU3BKUX I[iH), I[IHOBA MUCKPHUMIHAIIIS, CTpaTeris
BCTAHOBJICHHS I11H 3a TeorpapiyHuM (hakTopoM.

[linoyTBOpEeHHsI Ha OCHOB1 BUTpaT. JlaHa cTparteria € OAHIEI 3 HAWOLIBII
MOIIMPEHUX CTpaTeridi BCTAHOBJIEHHS I[IH Ha TOBapW Ta mociayru. [liHa nmpopaxy
TOBapiB BU3HAYAETHCS HA OCHOBI COOIBAPTOCTI 3 MoAaBaHHsAM HalliHku. Lle onuH 13
HaWMPOCTIIIUX CIOCOOIB OOUMCIICHHS 11HU, SIKUH YacTo mependadae qoaaBaHHS
(hiKCOBAHOTO BiJICOTKA 40 COOIBapTOCTI.

Crpareris miaXoAWTh IJIs TIANPUEMINB, Y SKUX KOHTPOJb BUTpaT Ta
¢dikcoBana HOpMa IPUOYTKY € BU3HAYAIBLHUMU Ta AoctaTHiMu. [lepeBaru crparerii
MOJISATAIOTh Y TOMY, 1110 BOHA MMPOCTAa Y PO3PAXYHKY Ta FapaHTYE MOKPUTTS BUTPAT.
Kpim Toro, crpareris 3abe3mneuye MpOTrHO30BAHICTh, MPO30PICTh 1 THYYKICTH Yy
BCcTaHOBJIEHHI 1iH. Crpareris Bupinlye mpoOJeMy TMOKPHUTTS BUTpaT Ta
3a0e3MevYeHHs MIHIMAJIbHO MPUWHATHOI HOPMU TTPUOYTKY.

Henoniku: irHopye CHOXKUBYUN IMOMNUT Ta I[IHA KOHKYPEHTIB, a TaKOX
LIHHICTh MPOAYKTY JJIsl CIIO’KMBAYiB.

Crpareriss KOHKYPEHTHOro ULIHOYTBOpeHHsA. Crtpareris, B SKIiM LIHH
KOHKYPEHTIB MPUHAMAIOThCS SK OCHOBA IS BCTaHOBJIEHHs BiiacHuX. CTpareris
KOHKYPEHTHOI'O LIHOYTBOPEHHS — OAWH 3 HAWMOIIMPEHIUX MIAXOAIB A0

IIHOYTBOpPeHHST y cdepl e-commerce. KoHKypeHTHE I[IHOYTBOPEHHS BHUMAarae



MOCTIHHOI'O MOHITOPUHTY I1H KOHKYPEHTIB Ta KOPUT'YBaHHS BJIACHHUX ITPOIO3UITIN
BIJIMOBITHO 710 IIHOBUX KOJIMBAaHb. [HTEpHET-Mara3uH, IO BUKOPUCTOBYE LeH
METOJ LIHOYTBOPEHHS, NOBMHEH MaTW akTyajlbHY I1H(QOpMAIl0 Mpo LIHU
KOHKYPEHTIB Ha pUHKY Ta MaTU MOXJIUBICTh IIBUIKO MEPEOIIIHUTH TOBAP.

KonkypeHTHEe I[iHOYTBOpEHHSI MOXKeE 3IIHCHIOBATHCS TpbOMa METOJaMHU:
BCTAQHOBJICHHS I[IH HIJKYE, HDK Y KOHKYPEHTIB; BCTAHOBJICHHS I[iH, PIBHUX IlIHAM
KOHKYPEHTIB; BCTAHOBJICHHS 1[i1H BUIIE, HI’)K Y KOHKYPEHTIB.

Crpareris miaXoAWTh ISl TANPUEMINB, SIKI TPALIOOTh y HIMIAX, IO
XapaKTEepU3YIOThCS BUCOKOIO KOHKYPEHIIIEIO, B SIKIM I[iHA € BaXJIUBUM (HaKTOPOM
JUISL  KIIIEHTIB, @ MAapXXWHAJIBHICTh € JOCTATHBOIO JJII TOKPHUTTS OIIBIIOCTI
CTaHAapTHUX BUTpar. [lepeBaru crparerii MoisralTh y TOMY, IO TaKWWd MIAX1A
JlorioMarae MiATPUMYBAaTH KOHKYPEHTOCHPOMOXKHICTh Ta IIBUIKO pearyBaTh Ha
3MIiHU PHUHKY. Crpareris IoromMarae 0i3HeCy 3AITMIIATUCS
KOHKYPEHTOCIIPOMOXKHUM Ha PUHKAX, JI€ I[IHA € BUPIIIAILHUM (DaKTOPOM.

Henoniku: 1rHOpye YHIKalbHY IIHHICHY MPOMO3HIII0 TOBapy, MOXKE
MIPUBECTH JI0 I[IHOBHUX BiiH 1 00MEXKY€ MOTEHIIa TPUOYTKY.

L{iHOyTBOpEHHSI Ha OCHOBI LIIHHOCTI TOBapy AJis nokymnus. Ctpareris, B AKii
I[IHa BU3HAYAETHCS IIHHICTIO TOBAPY 3 TOYKHU 30py crokuBava. [{ina dopmyeThcs
Ha OCHOBI YHIKaJIbHUX TepeBar, SKOCTeH Ta XapaKTepUCTUK TOBApIB, IO
MPOIMOHYIOTHCS criokuBayaMm. CroO)KMBay IJIATUTh HE TUTBKH 3a caM TOBap, ajie 1 3a
JIOATKOBUM €(eKT, SIKUM BIH MOYKE OTPUMATH BiJl MOKYIIKH.

Lleit migxin TPYHTYETbCS Ha PO3YMIHHI YMOAOOAHb KIIEHTIB Ta IXHIX
ysIBJIEHb TIPO I[IHHICTh TOBApIB, 110 JI03BOJISIE 3a(iKCYBaTH 1X TOTOBHICTH IUIATUTH
OlnbIIIe.

Crpareris MiAXOAUTh MJIs MIANPUEMINIB, SKI TPOMOHYIOTH TOBap 3
YHIKQJIbHUMHU XapaKTePUCTUKaMU (HAIpHUKIA], BUPOOHUKIB PO3KIIIHUX TOBAapiB)
Ta MAalTh BHCOKI IOKa3HUKU JOSJIBHOCTI crnoxuBayiB. IlepeBarm ctparerii
MOJIATAIOTh Y TOMY, II0O BOHA JIO3BOJIIE BCTAHOBJIIOBATH TMpEMialibHI I[IHU Ta
OoTpUMyBaTH BUCOKMM mnpuOytok. Ilpore, meil miaxing nependayae TauOOKe

PO3YMIHHS TOTPeO CIOXKUBAYiB, BUMAra€ 3HaYHUX PECYpPCiB MJisi 300py, 0OpoOKu



Ta aHaNI3y JAaHUX (TIPOBEJECHHS ONUTYBaHb KI€HTIB). CTpaTerisi MakCUMI3Ye J10Xi]
BHACIIIJIOK KOOPJMHAIIIT IT1H 3 IIHHICTIO JIJIS1 KJIIEHTIB.

JluHaMiuHe HIHOYTBOPEHHS — 1€ CTpaTerisi HIHOYTBOPEHHS, 3a SKOi BapTICTh
TOBapy a0o0 TMOCIYTd 3MIHIOETHCS B PEKHUMI PEAbHOTO 4Yacy B 3aJeKHOCTI BiJ
pi3HUX (aKTOpIB, TAaKUX SIK MOMUT Ta MPOIMO3ULIS, CE30HHICTh, IOBEIIHKA
MOKYMIIIB, [IHK KOHKYPEHTIB TOIIO. JlaHa cTpaTerisi BUKOPUCTOBYEThCS y cdepi e-
COMMErce s MmiIBUIICHHS KOHKYPEHTOCTIPOMOMXKHOCTI.

BuxopucranHus 1uGpoBUX CUCTEM aHAMI3y JaHUX JO3BOJSIOTH KOMIAHISAM
aBTOMATH3yBaTH I[IHOYTBOPEHHS 3a JOMOMOTO0 aJIFOPUTMIB IITYYHOTO THTEJIEKTY
JUIA aHaji3y BEIMKOi KUIBKOCTI 1HQOpMAIi Ta MNPUMHATTA pIIIeHb 100
ONTUMAJIbHUX WIH. B e-commerce 3acTOCOBYIOTh IPOrpaMy MOHITOPUHTY IH —
crenianizoBaHui coT, SIKUM aBTOMATUYHO BIJICTEXKYE Ta aHAJI3Ye I[IHM HA TOBAPH
gy mochayru y Mepexi. JlaHa mporpama 3a0esnedye KomIaHii iH(opmaili€ero,
HEOOXIHOI 11 €(PEKTUBHOTO MPUUHSATTS PIIIEHb Yy raiy3l I[IHOYTBOPEHHS Ta
CTpaTeT1YHOTO MJIaHyBaHHS.

OcHoBHa MeTa JMHAMIYHOTO IIHOYTBOPEHHS — TOCTIMHO BCTaHOBIIIOBATH
KOHKYPEHTHY 1IIHYy, Yy SIKifl 3aKJIaIeCHO MaKCUMaJIbHO MOKJIUBHUN TPUOYTOK Bij
013HeCy, 3 BpaXyBaHHIM CHUTYallli HA PUHKY.

Cepen mepeBar BUKOPUCTaHHS JTaHOI CTpaTerii MOYKHA HAa3BaTH: 3POCTAHHS
MpOJaXiB Ta MIJABUIICHHS MPUOYTKY; OMNEpaTHBHA peakilisi 3MIHU Ha PHUHKY;
PO3yMiHHS 3arajJbHUX TE€HJICHIIIHN y ramys3i.

[TakeTHE IHOYTBOPEHHS — CTpATErisl, NPy AKIH KOMIAaHIT MOEJHYIOTh KiTbKa
TOBapiB B OJWH MaKeT 1 MPOIOHYIOTh iX 3a 3HIKEHOK I[IHOIO TOPIBHSIHO 3
npua0aHHsIM KOXKHOTO TOBapy OKpemo. [lakeTHe IIHOYTBOpPEHHS — II€ JIOCHUTH
PO3MOBCIOKEHA CTpaTerisi B e-COMmerce.

VY Toli ke yac, po3poOKa MAKETHUX MPOMO3MIINA BUMArae BiJi MEHEIKEPIB
MEBHOTO JOCBIy Ta AaHAMTHYHHUX 3110HOCTEH, PO3yMIHHS MNOTPed UIIBOBOI
ayauTopli 3 METOI BHU3HAYEHHS HAWOUIBII MPUUHATHOTO MOEIHAHHS MPOIYKTIB,

BCTAaHOBJICHHS TPUBAOJIMBOI LIHKU TA YIIPABIIHHS NOTEHLIMHUM BIUIMBOM HA HOPMY

npulyTKYy.



[lepeBara crparerii nosisrae y ToMy, 10 BoHa (pakTUYHO MOOyJOBaHA Ha
3HIJKKAX, sIKI cami Mo co0i MpUBaOIIOIOTh MOKYIIIB. Y TOW K€ 4ac KOMIUIEKCHA
MPOIO3ULlis 301IbIIY€E KIIBKICTh MPOJIAHUX TOBApIB, PO3MIP CEPEIHBOIO Y€Ka 1 B
IIIJIOMY MOTHBYE KyIyBatH OinbIine. Hempomikom abo 0oOMEXEHHSM CTpaTerii € Te,
110 il HEMOXJIMBO 3aCTOCYBaTH B KOKHIM HIMII.

Crparerist «3HATTS BepInkiB» (a00 BUCOKMX I1iH). CTpareris [{iIHOYTBOPCHHS,
npy AKId KOMIaHis MPONOHYE HOBUWM TOBAap 13 BHUCOKOIO MOYATKOBOIO I[IHOK 3
MOCTYNOBUM 11 3HIKEHHSM. CTpaTerisi 3aCTOCOBYETHCS B pasi, SKIIO MPOIYKT
HOBUM, 1 TIAHUX aHAIOTIB 1€ HeMae, ad0 KOJM KIIEHTH KYIYIOTh TOBap MJis
MiITPUMaHHS CBOTO CTATYCY.

Le#t miaxig 4acTO BUKOPUCTOBYETHCS, KOJIM KOMIaHIS BUITYCKa€ HA PUHOK
YHIKaJIbHUIA a00 1HHOBAllIMHUN MPOAYKT 1 MparHe MakCHMI3yBaTH NMPHOYTOK Bif
MepIINX KJIIEHTIB, K1 TOTOBI IUIATUTH BHUCOKY I[IHY 32 HOBHUU 200 €KCKIIFO3UBHUM
toBap. Koiu pUHKOBHI MONUT CTaOLII3YEThCs, IliHA 3HUXKYEThCs. Crparteris
«3aXOIUTIOE)» TEPIIMX MOKYNIIB, $KI TOTOBI CIUIATUTA TNpPEMIAJIbHY LIHY,
MaKCHUMaJIbHO 301JbIITyE TMOYaTKOBUN MpuOyTOK. Hemomiku: MOXyTh OOMEXKHUTH
MPOHUKHEHHsT Ha puHOK. CTpareris jgomoMarae MaKCUMaIbHO 301IbIITUTH
npuOyTOK 4epe3 TOTOBHICTh MEPIIMX TOKYIIB IJIATUTH  OLIbIIe 32
€KCKJIIO3UBHICTb, @ 3r0JIOM 300yJIH OLIBIIY YacTKy PUHKY 32 PaXyHOK 3HMKECHHSI
111H, 3a0e3Mmeuyrdu 6aaHc MK TPHUOYTKOBICTIO Ta MPOHUKHEHHSM Ha PUHOK.

Crpareris NpOHUKHEHHSI HAa PUHOK (200 HU3BKHUX I[iH) — 1€ MiAXIJ, KOJU
KOMIIaH11 BCTAHOBJIIOIOTH TOPIBHSHO HU3bKI MOYATKOBI 1IIHK HA CBOi TOBAapH, 1100
IIBUKO 3aBOIOBATH 3HAYHY YacTKy PUHKY. BurijnHima ajas moKymis IiHa Jae
3MOTY 3aJIyYUTH HIUPOKY ayAUTOPIIO.

[Iporionyroun TOBap 3a IIHOIO, HUXKYOK, HK Y KOHKYpPEHTIB, KOMIIaHii
3a]y4aroTh YYTTEBHUX 10 I[1H KJIIEHTIB: HI)KYA I[IHA CIIOHYKA€E iX crpoOyBaTh HOBY
MPOIO3HULII0, CTBOPIOIOYM MMOYATKOBI MPOJAXK1 Ta 30UIbIIYIOYM BU3HAHHS KOMIaHI11
Ha puHKy. [lo Mipi po3mmpenHs 6a3u KIIEHTIB O13HEC MOCTYMOBO IMiABUIILYE IIHH
abo BIIPOBAIKYE HOBI TOBapH, MAaKCHUMI3ylOUM NPUOYTOK Y JOBIOCTPOKOBIN

MIEPCTICKTHUBI.



3a3Buuail KOMMaHii BHUKOPUCTOBYIOTH LII0 CTpaTerii0c Ha pUHKAX, 3
M1JBUIIIEHOI0 KOHKYPEHIII€I0, MO3UIIIOHYIOUM TOBAp, SK HAWKpaIIWi BapiaHT s
CHIBBIIHOIIEHHS WLIHM Ta SIKOCTI MOPIBHAHO 3 KOHKypeHTamHu. Crparteris
MIIXOAUTh JUI PO3APIOHMX TOProOBIIIB, MeTa SKUX BUWUTH Ha HOBUW PHUHOK, a
TaKOXX JJIi BUPOOHUWKIB I 3allycKy HOBOro TtoBapy. Crpareris 3abe3mnedye
MIBUKE MPOHUKHEHHSI, CUJIbHY TMO3UINIO MOPIBHSHO 3 KOHKYPEHTAMHU Ta IIBHUIKE
CTBOPEHHS KJIIEHTChbKOi 0a3u. Hemomiku: MoXxe NMPHUBECTH 0 MOYATKOBHX BTpAT;
nependayac pU3UK BUHUKHEHHS MPOOJIEM 13 CIPUUHATTSIM OpeHIy Ta BiJTOKOM
KJIIEHTIB, KOJIM I[IHK 3pOCTYTh; BUMAarae HasiBHOCTI BHYTPIIIHIX pe3epBiB (3aracy
MIITHOCT1) y KoMItaHii. CTparteris Crpuse NIBUIKOMY 3pOCTaHHIO Oi3HECY.

[liHoBa JauCKpUMIHAISL — 1€ CTpaTeris I[IHOYTBOPEHHS, B  AKIH
BCTaHOBITIOIOTHCS Pi3HI LIHU HA aHAJIOT1YH1 TOBAPH JAJIS PI3HUX KITIE€HTIB, 32 YMOBH,
10 115 PI3HMIIS HE TIOB’sI3aHa 3 BUTpaTaMH.

Hudepeniianisa 1iH IPYHTYETbCS HA TOMY, IO ICHYE KiUJIbKa CETMEHTIB
MOKYMIIIB, SIKI MO-PI3HOMY pearyiTh Ha 3MIHM IIH. [IeBH1 kaTeropii MOKYIIIiB
TOTOBI TUTATUTU 3a OpPEeH], aJ K€ BOHM CBIJIOMO OOUPAIOTh JOPOKYMM BapiaHT,
CHO/IIBAIOYKMCHh HA BHIIY SIKICTb a00 K MPOCTO TAaKMM YMHOM BHCIIOBIIOIOTH CBOIO
MPUB’SI3aHICTh J0 TOProBOI MapKH, MIAKPECIIOYN CBi COIIaJIbHUM CTaTyC.
[lepeBaru crtparerii moJjsAralOTh y TOMY, IO BOHAa MOXE€ 301IBIIUTH 10X
MPO/AABIISL, 3aXOIUIIOIOYM OLbIly YacTUHY CIOKMBauiB. Hemomiku: iCHye pH3UK
HETaTUBHOI peakilii CIO)XKMBayiB Ta iX CHOPUUHATTS CTparerii sk HECIpaBeIIMBOI
a00 AMCKPUMIHAIIHOI.

Crparerisi BCTaHOBJIEHHS I[1H 3a reorpadiuHuM ¢GakTopoMm. 3a JOMOMOTOI0
JaHO1 KOMITaHii BCTAHOBJIOIOTH Pi3HI IIIHM HA CBOi TOBApPU 3AJIGKHO BIJ MICIIS
po3TaiyBaHHA Kii€HTIB. Ha 1iHOB1 pillieHHs BIUIMBAaIOTh Taki (pakTopu, sK
BUTpATH HA JIOCTABKY, MOJIATKHA Ta BUTPATH HA TUCTPHOYIIIIO.

Crpareriss  A03BOJII€E  ONTUMI3YBaTH  NPUOYTKOBICTh,  3aJMILATUCA
KOHKYPEHTOCTIPOMOXXKHUMH Ha PI3HUX pHHKAaX Ta aJanTyBaTUCA [0 PI3HHUX
EKOHOMIYHMX pealliid, 3a0e3Meuyloun CTpAaTeriyHui Ta JOKAJII30BaHMM MIAXI A0

I[IHOYTBOPEHHS B MEKaX PETiOHIB.



BianmpaBHOIO TOUYKOIO JiJ11 BUOOPY IMEBHOI CTpaTerii IHOYTBOPEHHS € METa.

Taxo>x, Ha BUOIp cTpaTeriii BIUIMBAIOTh TaKl aCMEKTH, SIK:

— BUTpaTH. PO3yMiHHS BUTpaT, OB’ SI3aHUX 3 MOKYIKOI, 30€piraHHsAM,
MapKeTHHTOM Ta JOCTaBKOIO MPOAYKIlii, € OCHOBHMM. BWTpaTu BIIIMBaIOTH Ha
MIHIMQJIbHY IlIHYy, 32 SKOI TOBap MOXKe€ OyTH TpOJaHUM s 3a0e3leueHHS
npuOyTKOBOCTI;

— PUHKOBHH MONUT. BakamBO MaTH YSABICHHS MPO T, HACKIIBKU
CWJIBHO pearye MOmUT Ha 3MIHY IIHU Ha KOHKpETHUH ToBap. ToOTO, MOBa e mpo
€JIACTUYHICTh MOMUTY. YUM O1NIbIIIE €IaCTUYHICTh, TUM CUJIBHIIIE pearye MmonuT Ha
3MiHY LIIHH TOBapy;

- IHA KOHKYPCHTIB. Kommnanii MAaroTh 3aJIMIIATHCS
KOHKYPEHTOCIIPOMOXXHUMH, KOPUTYIOYM IIHM TOPIBHSHO 3 KOHKYpPEHTaMH,
MPOMOHYIOYH MPH IIbOMY LIHHICTb, IO BIAPI3HSIE X MPOAYKIIIO.

3HalOYM TOMUT, BUTPATU Ta IIHM KOHKYPEHTIB, KOMIMAHIs MOXe
OOIPYHTOBAHO BCTAHOBUTH I[iHY TOBapYy.

Bubip crparerii IiHOYTBOpPEHHSI TaKOX 3aJIEKUTh B  XapakTepy
KOHKYPEHTHOI CTPYKTYpH PHUHKY, €Taly >KHTTEBOTO IIUKITY TOBapiB, TOCEPEIHUKIB
JIeP>KaBHOI MOJIITUKU PETYJIFOBAHHS I1iH TOIIIO.

BucHoBkn. Y cyd4acHOMY CBITI €JIEKTPOHHOI KOMEpIIi MiATPUMAHHS
KOHKYPEHTOCTIPOMOXKHOCTI I[IH € KJIIOYOBUM UYHMHHHMKOM YCIIXy OYAb-SKOTr0O
IHTEpHET-Mara3uHy. 3 ypaxyBaHHSM MOCTIHO MIHJIMBOTO PUHKY Ta IiJIBUILIEHHS
BUMOI  CIIO)KMBayiB, B&XIUBICTb 3aCTOCYBaHHS €(PEKTUBHMX  CTpaTerii
I[IHOYTBOPEHHSI HE Moke Oyru mepeoriHeHa. [IpaBuinbHEe I[IHOYTBOpEHHS — II€
3aropyka BHCOKOro mnpuOyTky. EdexTuBH1 crparerii 1mMiHOYTBOPEHHS MOXYTh:
3aJy4UTH YW BIJIITOBXHYTH KIIIE€HTIB; NO3UIIOHYBAaTH OpeH[; 3a0e3NeunTu
pUOYTKOBICTb.

Crparerii 1IHOYTBOPEHHS XBHJIIOIOTH 0OaraTboX MeHemkepiB. KoxeH
OHJIaiH-Mara3uH MparHe HaJaTH MOTSHIIMHUM KJII€HTaM HaWKpaiiui MpoayKT 3a
BUTIJTHOIO LI1HOIO, aJIe MPU LIbOMY JOCSITH MOCTaBJIEHOI O13HEC-METH BiAMNOBIIHO

710 11HOBOI cTparerii. HasBHICTh edeKTUBHOI CTpaTerii IIHOYTBOPEHHS TOTIOMAarae



3MIITHUTH TIO3UII0 Oi3HEeCy 3 JIONIOMOI'OK IIJBUINCHHS JOBIpH 13 OOKY

CIIOKUBAYiB.
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