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CRM-CUCTEMU I'OTEJIBHO-PECTOPAHHUX IANPUEMCTB TA IIOIVISI 1A
HA OHIHKY IX EOEKTUBHOCTI

B cT1arTi BuCBITIIEHO rigXig A0 OUiHku CRM-CUCTEM HA OCHOBI IOKa3HMKIB 36a/18HCOBaHOI CUCTEMM [HANKATOPIB BEAEHHS
OI3HECY, BUIHAYEHO PO/Ib TOKAHNKIB EQPEKTUBHOCTI Ta TOKAHNKIB PE3YJIbTaTUBHOCTI.
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THE HOTEL AND RESTAURANT CRM-SYSTEMS AND CONCEPTS OF THEIR
EFFECTIVENESS

The competition, reducing of differences in the quality of similar products and services, the fast development of computer
technologies, increasing of the availabilities of consumer information about the market - this are the features of modern enterprise’s
environment. Acquires change attitudes to consumers, expanding the number of channels of interaction. Customer Relationship
Management, replacing the marketing relationships gets a new, outstanding role. Note that in the area of customer service
impressfon about the company, the level of satisfaction with cooperation plays an even greater role than in other areas of
management. Market software products in the field of CRM is saturated enough today, and annual growing of alternative solutions
/s at least 5%. The market dynamics of CRM-systems (sphere "restaurants and cafes”, target market - Foodservice) is growing in of
about 7,4%. The largest product-makers are Salesforce.com , SAP and Oracle .The question concerning the feasibility of the
introduction of the enterprise of a software product for its effectiveness. The aim of the article Is to study ways to assess CRM-
systems business hotel and restaurant sector. The approach to the assessment of CRM-systems based on performance of Balanced
business indicators is given in the article, the role of performance indicators is underlined. Evaluating of CRM effectiveness as
automated information systems carried out with insufficient substantiation in scientific literature. This process is often intuitive,
based on gross implementation. As we consider, it should be developed an approach which is based on strategic management,
information technology management, and financial management,

Keywords: hotel and restaurant CRM, CRM-system, standards for information systems, balanced system of business
performance indicators.

Beryn. 3poctaHHsS KOHKYpEHINl, 3MCHIICHHSIM BiJIMIHHOCTEH B SKOCTI aHAJIOTIYHHX TOBApiB 1 MOCIYT,
OypXJIMBHH PO3BHTOK KOMIT'IOTEPHUX TEXHOJIOTIH, 3pOCTaHHs PIiBHS JOCTYIHOCTI CIIOXHMBaueBi iHpopMamii mpo
PHHOK - 1e Ta 6araTo iHIIOTO MOYKHA BIJHECTH JI0 Cy4aCHHX PHC CEpelIOBHIIA iCHyBaHHS mianpueMctB. HabyBae
3MiH TaKo)X CTaBJICHHS 10 CIIOKMBadiB, PO3IIMPIOETHCS KUIBKICT KaHAIIB B3a€MO/Ii, MO-1HIIOMY CIIpHAMAEThCS Ta
aHaNI3yeThCs iH(POPMAIisl PO CMaKH, BHOAOOAHHS, PIBEHb 33/I0BOJICHHS CIIOJKMBAYiB NMPOAYKIIIEIO IMiIPHEMCTBA,
TOLIO.

VYrpaiiHHS BITHOCHHAMH 3 KJIIEHTaMU, sIKE TPUHIIIO HA 3MiHY MapKETHHI'Y CTOCYHKIB, Ha0yBae HOBOTO,
HeIepeciuHoro 3HaYeHHS. 3a3HAauMMoO, IO B cdepi cepBicy BpaKeHHA KITI€HTa MPO KOMIIAHIIO, PiBEHb WHOTO
3a[I0BOJICHHS CITIBIIPAIICIO, Bilirpa€e HaBiTh OLIBIITY POJIb, HIK B iHIINX cepax rOCHOAapIOBaHHS.

3rifHO 3 OJHUM 3 BH3HAYCHb YIPAaBIiHHS BigHOCMHaMHU KiieHTamu (3 anri. Customer relationship
Management), sike, Ha HaIll IOTJISA], € HAWOIBII BAAIMM, IIe CTPATETis, IO IPYHTYETHCS Ha 3aCTOCYBAaHHI CydacHUX
YIpaBIIHCEKHUX Ta iHPOPMAIIHHUX TEXHOJIOTIH mpu (opMyBaHHI B3a€MOBITHOCHH 3 KIIIEHTAMHU Ta Opi€HTOBaHAa Ha
30epeKeHHS/HapOIIEHHS KOHKYPEHTOCIIPOMOXHOCTI MIANPHEMCTBA dYepe3 30epeKeHHs/HapomeHHsT (hakTHIHOT
KIJIBKOCTI KJI€HTIB y 3B’SI3KY 13 piBHEM 33/I0BOJICHHSI HUMH CITIBIIPALICIO.

Indopmaniitni TexHonorii B mitepaTypi uacTi HazuBaroTh CRM-cucremamu, ski 1 cramu 00’€KTOM
JOCIIKeHHs 1aHoi ctarTi. PHHOK mporpamuux mnponyktiB B cepi CRM Ha chOTo/iHI € 10CTaTHBO HACHYEHUM, a
LIOpIYHE 3POCTAHHS AIBTEPHATHBHUX PIIIEHb CTAHOBUTH HE MeHIe 5%. BHUHMKae NUTaHHS CTOCOBHO JOLITBHOCTI
BBEZICHHSI B TIPAKTHKY MIAMPUEMCTBA TOTO YH 1HILIOTO MPOrPAMHOTO MPOAYKTY, OLIHKH HOro e(h)eKTHBHOCTI.

Mertoto craTTi € mochmimkeHHA crocoOiB omiHkn CRM-cucteM MigmpHEMCTB TOTEIBHO-PECTOPAHHOTO
CEKTOPY.

B umcni HaykoBmiB, Koo iHTepeciB skux moB’s3ane i3 CRM, MokHa Ha3BaTH 3apyODKHHX aBTOPIB —
knacukiB CRM — T. daeenmnopta, I1. ['pundepra, ®@. Hetoena, I1. Monuro, E. Tletina, . dime ta in. CBoi po3poOku
npononyots A. Kyninos, C. Tpodimos, I1. Uepkammu, M.B. Makaposa Ta iHmi.

HeoOxiHO MOMITHTH, 110 B JIITEPaTypi MOHSITTS «CUCTEMH YIPaBIIiHHS B3a€MOBIJIHOCHHAMH 3 KITIEHTAMI»
3yCTpiyaeThCs BCE YacTillle, a HAyKOBI HE JIMIIE MyOIiKYIOTh Tpalli, ane i akTHBHO 3/1HCHIOIOTh «IIPOCBITHUIIBKY
JSUTBHICTBY 32 JOIIOMOTOI0 BiIKPUTHX JIEKIIiH, ceMiHapiB, (popyMiB. PO3pOOHHKH MpOrpaMHUX MPOAYKTIB, B CBOIO
4epry, CTBOPIOIOTh apMit0 MpoQeciiHUX KOHCYJBTAHTIB, SIKI HE JIMIIE TOMOMOXYTh Y HAJAIITYBaHHI CHCTEM, ane i
3MIACHATH HABUYAHHSI MIPAIliBHUKIB.

OcHoBumii martepiana. Punok CRM VYkpainu ckmagae npubmusno 0,13% Big csitoBoro oOcsry. lLle
6mm3pko 30 muH noin. CIIA, ski BKIIOYAIOTH BUTPATH Ha TpoOrpaMHe 3ade3nedeHHs, poOOTH 3 iHTerparii,
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HaJIAIITYBaHHS CUCTEM 3TiIHO BUMOT 3aMOBHHKIB, TOLIO.

ChoroziHi Ha YKpalHCbKOMY PHMHKY HPHUCYTHI SIK NMPOAYKTH 3apyODKHHX PO3POOHMUKIB JUIS HiANPUEMCTB
cepicy (OPERA, Fidelio ta Epitome, SalesForse), Tak i Bitunsusinux - ProHotel, SuperHotel, BS2 Tta inmi [3].

Junramika puaky CRM-cuctem chepu «pectopanu Ta kade» (LinpoBuil puHKOo-Foodservice) BaKko 3HAUTH
B odimiitanx mkepenax. OmgHak, B Mepexi po3MmimieHi aaHi o start-up Ha npoektn CRM-cucrem. Kopucrytouncs
miero iHpopmarieio, Ha 2013-2018 pik, po3BUTOK PUHKY cTaHOBUTHME 7,4%. 3araiabHuil 000pOT pECTOPaHHOTO
6i3Hecy B cBiTi ckianae 2900 mupx Ha pik. 3rigHo 3 nannmu Washington Post (2014 p.), amepukaHIi BUTpa4aioTh
Ha XapuyBaHHS B pectopaHax 683,4 mupn monmapiB Ha pik. Punox CRM-cuctem anamitukamu Gartner 3a
pesynbratamu 2012 poky oriHenuit B 00csa3i $ 18 mupa, Haiibineun Bupobuuku - Salesforce.com (14%), SAP
(12,9%) i Oracle (11,1%). Cepen CRM-cucTeM, 110 HAAOTHCSA 3a MOJACILIIO SaaS, OUIbIl HIXK MOJOBHHOI PUHKY
BoJozie Salesforce.com, cepe]| IHIIKMX MOMITHUX I'PaBIiB B [LOMY CErMEHTI BUIUIIOTH Takox NetSuite 1 RightNow
(nornuuena Oracle B 2011 poi).

Cepen ¢ynkuii CRM-cucrem [yist rotesisHOro 0i3HeCY MOYKHA BUALIUTH:

- TIOIIYK Ta 3aTy9YeHH HOBUX MOTCHIIHHIX KITI€HTIB;

- aBTOMATUYHE MiATBEpIKCHHs OPOHIOBaHHS HOMEpA 3a IONOMOTOI0 €JIeKTPOHHOT OIITH;

- MATPUMKA aBTOMaTHYHUX BiIIPABOK JINCTIB TOCTSIM, SIKi BHIXaJIH;

- eNIEKTPOHHE aHKETYBaHHS I'OCTEHl TOTEIIO, 10 JO3BOJISE IPOBOAUTY aBTOMATUYHUM aHAaJI3 CITykKO TOTeIo;

- CKJIaJiaHHSI 3BITIB Ta aHaNi3 OTPUMaHOI iHpOopMaIlii.

Oynkuismu CRM-cucrem Ui mANIpHEMCTB Xap4yyBaHHS, cepesl iHIIMX, € Taki: (opmyBaHHS 0a3u mpo
rOCTs, aHami3 iHpopmMallii, mepeaaya i 00CITyroBy0YOMy MepcoHaly; MOOUTbHA Mepenada akTyaabHUX MPOTO3HUILii,
3MiHU B aCOPTHMEHTI TOII0; 3a0e3MeUeHHs epCoHali3allii KIieHTa.

3acrocyBanas CRM-cucTeM B KiHIIEBOMY MiZCYMKY, SIK HAMH 3a3HA4aJIOCh, 3a0e3Meuye 3aIydeHHS HOBUX
KIIIEHTIB Ta yTpUMaHHS HasBHUX. B cBimoMocTi OLTBIIOCTI KEPiBHUKIB B 3B’A3KY 13 I[IM BHHHKA€E HHU3Ka 3alUTaHb,
SIK OLIHUTH BIUTMB Ha MPUOYTOK YTPUMYBaHUX HAMH CIIO)KHBAYiB, UM BapTO BUTPAYATH 3acO0M Ha 3’sICyBaHHS TOTO,
o0 BOHH OaXaloTh, B3araii, sK OOIPYHTYBAaTH [OUUIBHICTH 3aJOBOJCHHA iX moOaxanp? J{ng BuU3HAUYCHHS
pe3yNbTATiB BiJl NPUHHATHX MApPKETHHTOBUX PIlIEHh BaXXJUBO 3pPO3YMITH MEXaHI3M OKYITHOCTI MapKETHHTY,
YIpaBJIiHHS BiJIHOCHHAMH 31 CIIO’KMBaYaMH Ta CTPATETIuHY LIHHICTh BCHOTO IHOTO.

3aznaunmo, mo CRM-cuctemu BiTHOCATH 110 9ucia iH(popManiiHUX CHCTEM MiApHeMcTBa. ToMy, 3 METOIO
apryMeHTalii OKyITHOCTi TAKHX CHCTEM, B IIEPIILy Yepry, 3BEPHEMOCH JI0 CTaHAAPTIB iHpOpMaIiifHuX cucTteM (Tadu. 1).

Ta6mums 1
Crangaptu B chepi indopmauiiinux cucrem [1]
Hazpa 3acTocyBaHHs
ITIL (Information Technology Pexomenpanii o0 HalaHHS SIKICHUX MOCIIYT, & TAKOXK MPOILECIB Ta
Infrastructure Library) KOMIIOHEHTIB, HEOOX1THUX JUIsl 1X MiATPUMKHU
CobiT (Control Objectives for KepiBaunrso B coepi IT, a Takox ayauty Ta iHpopMaliifHOT Ge3meKH.
Information & Related Technology) Kontpouib Ta ayaut Beix acrnekris IT
MOF (Microsoft Operations YnpaBiiHHA 00CITyroBYBaHHIM 1HGOPMALIIHUX CHCTEM, SIKi HaJlaHi y
Framework) BurIAni GyHKuUil ynpaBiiHHs nociayramu (Service Management Functions)
IPMA, PMI, PRINCE2 MeTom0JI0Tii yIpaBIiHHS NPOSKTAMHU
1S09000-9001 Quality Management CraHgapTH, 0 BU3HAYAIOTh BUMOTH JI0 CUCTEM 0€3BiTHOCHO JI0 Tay3eBOi
Systems cnenudiku
ISO 20000 Information Technology- CraHaapTy, 110 BU3HAYAIOTh BUMOTU JJO CUCTEM YIPAaBIiHHA IOCIyraMy,
Service Management (ITSM) BUKOHAHHS SIKMX 3a0e3meuye rapanTii sikocti IT-nocayr st cnokuBadvis
ISO 27001 Information Technology- Crannmapti B cepi ynpapiinHs iHGopMaLiiHOO 6e3MeKor0
Security techniques

B MHOXWHI CTaHAApTiB KOpHOpaTuBHUX iH(OpMariiHux cucreM HeoOxigHo Buminmuta CobiT (Control
Objectives for Information & Related Technology) mix HazBoro “3anadi iHOpPMAIIIHUX Ta CYMDKHUX TEXHOJIOTIH”,
po3poOHuKamMu skoro € IHctutyT kKepiBHuHNTBa iHpOpMariitaux Texnonoriit (IT Governance Institute - ITGI) ta
Acormiaris koHTpoto Ta aynuTy cucteM (Information Systems Audit and Control Association - ISACA).

CamMe B JaHOMY CTaHJApTI 3alpOIOHOBaHA 30aJaHCOBaHA CHCTeMa iHauKaTopiB BeneHHs OizHecy (BSC) —
cHcTeMa MOKa3HUKIB, sIKi IIOEJHYIOTh JOBIOCTPOKOBI CTpATEriyHi il Ta KOPOTKOCTPOKOBY TAaKTHKY, IIOKa3HUKU Ta
JISUTBHICTb, 10 CTUMYJIFOE BUKOHaHHS crparerii. BSC nmoBHHHA Jie)kaT B OCHOBI KOKHOT'O CIIO)KMBYOTO CEIMEHTY,
BusHauyeHoro miusi CRM; crocrepirati 3a BciMa KaHajaMu B3aeMOJil 3 KilieHTaMu; 3arno0irati Hee(eKTHBHOMY
BUKOHAHHIO CTPAaTeETii NUIIXOM 31iHCHEHHS MMOCIiZOBHUX il Ta OJHOYACHOI OI[IHKM PE3yNIbTaTiB MO BCiX TOJOBHUX
CRM mnporecax Ta KaHaJIB B3a€EMOIIi 31 CHOXKHBAYaMH.

BSC ¢okycye cucremy OLiHIOBaHHS Ha YOTHPHOX TICHO MOB’s3aHHMX c(epax BUKOHAHHS cCTparerii
(mepcrekTBN):(piHAHCOBI pPE3yNBTaTH; CIIOKMBAYi; BHYTPIIIHA oprafizamis (Oi3Hec-Tpoliecr); HaBUAHHS Ta
PO3BUTOK MIEPCOHATTY.

[Noxazuukm edexrnBHoCTi (Key Performance Indicators, KPI) po3po0:istoTbcs KepiBHULITBOM y TPHB’S3I1
Jo cdep BuKoHaHHs crparterii (puc. 1).

[Mopsin 13 mokasunkamu KPI Bu3HauatoTh Takox nokaszHuku pesynsratuBHOcTi (Key Goal Indicators, KGI),
sKi, 3rigHo ctanaaptiB CobiT BH3HAYAIOTH, YK TOCATHYTI Lijdi. J[pyra Ha3Ba MOKa3HUKIB: “IHIMKATOPH 3aTPHUMKH .
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Puc. 1. lli1b0Bi NOKa3HHKH AisVILHOCTI FOTeIbHO-PECTOPAHHOr0 MiANPHEMCTBA B po3pisi cdep Bukonanus crparerii CRM

KPI MoOXyTh po3poONsSTHCH TakoX Ha pIBHAX Oi3Hec-Iiyie, Oi3Hec-TIpoleciB, PiBHI [iif, CTPYKTYpHHX
nizpo3aiiis. HaBegemo npukiiaay MoKa3HUKIB y Tadui 2.

Tabuurs 2
Jesiki moxka3Huku oniHku epekTuBHOCTI CRM rorejibHO-pecTOPAHHOIO MiANPHEMCTBA
PiBeHb [Moxaznuk KPI Onunung Bumipy | I'pannunmii pesynbrar (KGI)
Biznec-imi YacTka 33/10BOJICHHX CITIBIIPALICIO CIIOKUBAYIB % 100
[Iponecu KisIbKicTbh 3BepHEHb, 110 3AJHIIHINCH Oe3 yBaru OauHUIb MiHimizauis
[Iponecu KispKicTh MOHOBIEHUX KOHTAKTIB OuHAE Maxkcumizamis
Jii YacToTa nepeBipku Ta OHOBJICHHS iHpopMaii Jui 30
PO CIIOKUBAYiB
Hii KinpkicTh mpaniBHUKIB, [0 YCHIIIHO IIPOHILIH Ocib 100
I ABUIIEHHS KBaJidikari

BusHaueHHs MUTFOBUX MapaMETPiB € JUIIE OJHUM i3 elleMeHTiB omiHku crparterii CRM-cuctem. B mexxax
Takoro aHanizy Gopmyrore SWOT-maTpuiro (CrimbHi 1 c1abKi CTOPOHH, MOXKIIMBOCTI Ta 3arpo3M), 3MiHCHIOETHCS
mepexpecHuid aHami3 (moenHaHHA (aKTOPiB, CTPATETiUHUX MiJied Ta cdep BUKOHAHHS CTpATeTiid), (GOPMYIOTHCS
CTpaTeriyHi KapT, IuiaHu Aid 3 peamizauii crparerii CRM d4epe3 iHpopMmaliiiHy cucTeMy i3 MOMIJIMBOCTSIMH
JOCATHEHHS Pe3yJIbTaTiB 3a IapaMeTpaMu.

BucnoBkn. 3actocyBanHs CRM-cucreM yKpaiHCBKUMH —MIANPUEMCTBAMH TOTEILHO-PECTOPAHHOTO
cekTopy HaOyBae Bce OUIbIIOro momupeHHs. BigOyBaeThcsi mepeopieHTallis Ha HOBI CTaHAAPTH OOCIYrOBYBaHHS,
HOBI METOIM KOHKYPEHTHOI OOpOThOM, MOCHIIOETHCA OOpoThOa 3a KiieHTa. B Toi ke dYac, OI[iHIOBaHHS
epexruBHOcTi CRM i3 BpaxyBaHHSM 3aIllpOBa/UKEHHST aBTOMaTH30BaHUX CHCTeM OOJiKy Ta aHaiidy iHdopmauii,
3IIHCHIOETHCS 13 HEJOCTaTHIM piBHEM OOrpyHTyBaHHs. Yacrilie nield mpouec € iHTYiTHBHUM, y3arajbHIOIOYHM, Ha
OCHOBI BaJIOBHX ITOKa3HMKIB peaiizanii. Ha Ham nmormsa, noBuHEH OyTH po3poOieHui MiaXin, IKUi 3HaX0IUBCs 01
Ha TEpeTHHI CTPATEriyHOro YIpaBIiHHA, YIPaBIiHHS iHQOpMaiiHUMHI TEXHOJOTIAMH, (PiHAHCOBOTO YIpaBIiHHS.
Jlume B TakOMy BUTAJKy MH MOTIH O BHCBITIINTH BIUIMB IMOKa3HUKIB edekruBHOCTI CRM-cructemMn Ha CTyIiHB
JOCATHEHHS CcTpareriuHux mureit minmpuemctsa (depe3 CRM-crtparerito), He 3a0yBalodd MpO I[IHHICHUA acHeKT
iH(popMaiiHOT CHUCTEMU IS TIPALiBHUKIB MiATIPHEMCTBA Ta CIIOKUBAYIB.
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